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Welcome to
Insight #22
Economic growth worldwide 
is slowing down as a result of 
weaker than expected investment, 
threatened trade wars and flatter 
demand, according to the latest World 
Bank forecast published in June.

The overall picture, of a slower 
growth rate of 2.6 per cent for 2019 
and only a slight improvement for 
next year, reflects forecasters’ belief 
that risks are tilted to the downside, 
according to the Bank.

There are regional variations, from 
which some comfort will be drawn. 
For example, the OPEC producers 
of the Gulf Co-operation Council 
(GCC) area are expected to enjoy 
a continuing upturn in oil exports. 
And that could translate to a 
healthier growth rate of 3.2 per cent 
during the 12 months ahead, say 
forecasters.

On the other hand, growth in the 
Asia-Pacific (APAC) region is 
expected to fall below six per cent 
for the first time since the Asian 
financial crisis two decades ago. 
Growth is expected to slow from 6.3 
to 5.9 per cent during the next 12 
months. 

The main reason is the anticipated 
impact of decelerating global trade 
and its impact on the region’s 
dominant economy, China. The 
ongoing difficulties between China 
and the United States, over trade 
deficits and the continued threat 
of broader tariff impositions from 
Washington, overshadow the 
forecast as a whole.

These factors will be examined in 
greater detail later in this edition of 
Insight, which aims to inform all who 
are engaged in construction and 
development throughout the Middle 
East.

In this edition we also focus on 
the whole issue of sustainability in 
construction, including the strides 
being made towards achieving 
various policy targets aimed at 
reducing the world’s reliance on 
carbon-based energy sources. The 
major economic regions are all 
witnessing new pressures to use 
renewable energy and to reduce 
carbon waste, to varying degrees. 
Industry is relying on new work 
practices, alternative energy sources 
and greater innovation in a response 
to rising expectations that we should 
rise to the challenge of climate 
change.

Industry focus:
Construction 
industry adjusts 
to emerging low-
carbon targets

Global economy:
Trade war chatter
and tariff threats 
impact growth 
prospects
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Global economy

Trade war chatter
and tariff threats impact 
growth prospects

The heightened rhetoric about the 
alleged trade imbalance between 
China and the United States spilled 
over to real actions during the 
preceding 12 months, as each side 
imposed new tariffs on various 
industrial imports, and threatened 
more action in future if there is no 
settlement.

Economic observers blame the 
threatened trade war for a revising-
down of growth forecasts for China 
specifically, and the Asia-Pacific 
(APAC) region as a whole.

World Bank forecasters point out 
that their calculations assume that 
all other factors that could affect 
the situation in China – commodity 
prices, supportive financial conditions, 
and the “ability of authorities to 
calibrate supportive monetary and 
fiscal policies to address external 
challengers and other headwinds” 
– remain unchanged. Business, 
governments and international 
organisations including the Bank will 
be watching the ongoing exchanges 

between Washington and Beijing 
closely throughout 2019.

The slight improvement predicted in 
the Middle East reflects a recovery in 
capital investment in key economies 
including Saudi Arabia, the United 
Arab Emirates (UAE) and across the 
GCC area.

The economies of Europe and Central 
Asia continue their recovery, with 
an average 2.7 per cent forecast 
for 2019-20, helped by a stronger 
than expected turnaround in Turkey. 
Uncertainty over Brexit – now delayed 
until 31 October and perhaps later 
– continues to hamper expectations 
specifically for the UK and for the 
European Union countries. US growth 
is expected to “ease” to 2.5 per cent 
this year and fall to 1.7 per cent 
during 2020. Growth in the eurozone 
is projected “to hover around 1.4 per 
cent in 2020-21, with softness in trade 
and domestic demand weighing on 
activity despite continued support from 
monetary policy”, said the Bank.

The slight 
improvement predicted 
in the Middle East 
reflects a recovery 
in capital investment 
in key economies 
including Saudi Arabia, 
the United Arab 
Emirates and across 
the GCC area.
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Global economy

“Stronger economic growth is 
essential to reducing poverty 
and improving living standards,” 
commented Bank president David 
Malpass. “Current economic 
momentum remains weak, while 
heightened debt levels and subdued 
investment growth in developing 
economies are holding countries 
back from achieving their potential. 
It is urgent that countries make 
significant structural reform to improve 
the business climate and attract 
investment. They also need to make 
debt management and transparency a 
high priority so that new debt adds to 
growth and investment.”

The Bank stressed that government 
debt has continued to rise 
“substantially” in emerging and 
developing economies, reversing the 
“hard-won cuts in public debt ratios 
prior to the financial crisis”. It warned 
that a balance needed to be struck 
between borrowing to promote growth 
and avoiding the risks of excessive 
borrowing. 

One director, Ayhan Kose, 
commented: “In the current 
environment of low global interest 
rates and weak growth, additional 
government borrowing might appear 
to be an attractive option for financing 

growth-enhancing projects. However, 
as the long history of financial crises 
has repeatedly shown, debt cannot be 
treated as a free lunch.”

In the Western world, the concern is 
uncertainty, stemming in part from 
President Trump’s outspoken attacks 
on erstwhile allies, principally over 
trade. The Trump administration 
owes its power partly to the support 
of communities who feel they have 
“lost out” as a result of globalisation 
and the shifting of economic activity, 
especially manufacturing, to lower 
cost centres in Asia.

The US is approaching an election 
year and there is little sign that the 
muscle-flexing personified by talk of 
punitive tariffs will end soon.

Similarly, business continues to 
watch the Brexit story unfold, as the 
UK grapples with the terms of its 
withdrawal from the EU. The original 
March deadline was missed, and a 
new one agreed for October. 

Those uncertainties are having some 
effect, way beyond Europe and the 
US. And they continue against a 
background of broader uncertainty 
fed by growing government debt, 
fluctuating oil prices and stuttering 
growth.

The Bank emphasises that all these 
factors are having a particularly 
serious effect on poorer nations, 
whose economic fortunes need to 
improve in order to enhance stability 
and fuel future world growth. “In 
light of the formidable challenges, 
big policy adjustments are urgently 
needed, including decisive action 
to undertake structural reforms for 
growth that will lead to stronger 
development outcomes,” concluded 
David Malpass.

The Bank stressed 
that government 
debt has continued 
to rise “substantially” 
in emerging 
and developing 
economies, reversing 
the “hard-won cuts in 
public debt ratios prior 
to the financial crisis”.
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Gulf states expected to 
improve despite Middle 
East’s “subdued growth”

Regional

The Middle East economy – beset 
with conflict and uncertainty in some 
parts, but with brighter prospects 
in others – is experiencing what 
the World Bank has described as 
“subdued growth”.

The overall growth figure for the 
wider region of the Middle East and 
Northern Africa is expected to be just 
1.3 per cent during 2019, although it 
is forecast to improve next year. The 
average figure is pulled down by the 
inclusion of non-oil producing countries.

The main reasons lie with the relatively 
low price of oil and the OPEC countries’ 
resolute adherence to restricting 
production in their long-term battle 
with the US shale producers. The 
situation has been affected too by 
recent rising tensions in the Gulf. The 
US imposed tighter sanctions on the 
Iranian leadership, stopping short so 
far of an armed response to the alleged 
shooting-down of a US surveillance 
drone in June. Earlier sanctions 
imposed since the breakdown of a deal 

that curtailed Iran’s nuclear ambitions 
have severely hurt Tehran’s ability to 
export oil.

Regional growth is predicted, 
however, to rise to 3.2 per cent during 
2020. The World Bank says that will 
be driven largely by a rebound led by 
the oil-exporting countries. Growth 
elsewhere will remain stable, helped 
by what forecasters describe as 
“broadly resilient domestic demand in 
some economies”, which may balance 
possibly less certain external demand.

The oil exporters are expected to see 
growth rising by up to 2.9 per cent 
next year. The Gulf Co-operation 
Council economies will do better than 
that, thanks to strong infrastructure 
investment and easier financing 
conditions. That is good news for 
Saudi Arabia, Kuwait and the United 
Arab Emirates (UAE), all of which are 
attempting transformative economic 
policy strategies to some degree or 
another.

The overall growth 
figure for the wider 
region of the Middle 
East and Northern 
Africa is expected to 
be just 1.3 per cent 
during 2019, although 
it is forecast to 
improve next year. 
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Regional economy

The World Bank remains concerned 
about inter-regional tensions – for 
example in Syria and Yemen – and 
their potential to have an impact 
across the region. But the main risk 
remains with the oil price. Forecasters 
point out: “Uncertainty about oil 
prices could dampen oil exporters’ 
investment and social programs.”

Recent research published by Arabian 
Business estimated that the UAE 
construction market currently stands 
at a total value of $1 trillion – but also 
that 28 per cent of all projects remain 
on hold.

The research, by ProTenders, found 
that 42 per cent of the workload – 
worth $420.1 billion – is currently 
underway. In total, $80.8 billion (or 
8%) is in the planning phase, $152.7 
billion (15%) in design and $72.6 
billion (7%) at the tendering stage.

Urban buildings accounted for 57 per 
cent of the total value of projects, with 
24 per cent in oil and gas and 19 per 
cent in infrastructure.

Infrastructure rises to 38 per cent of 
the forecast $306 billion, reflecting 
policy decisions to spend more on 
transport and other services.

The buoyant regional market 
appeared to be supported by data 

from Saudi Arabia, which recorded 
capital spending in the Kingdom had 
risen by 12 per cent year-on-year 
during the first quarter of 2019. The 
research agency MEED found that 
the finance ministry expected further 
increases throughout the year, and 
quoted one international consultant 
as saying “Saudi Arabia is definitely 
the story in the region at the moment. 
There are real signs of progress.”

A significant step forward in the 
public-private partnership (PPP) 
financing of numerous Saudi projects 
is expected with the passing of a new 
PPP law in Riyadh, which is aimed at 
addressing concerns about financial 
risk management. The government 
believes it has found the right solution 
to the issue, which is believed to have 
been the main reason for the delay to 
four major PPP-based airport projects. 
Approved originally in 2017, they 
have not yet reached financial close, 
as potential funders questioned the 
guarantees relating to participating 
parties, including contractors.

The government has estimated that, 
once initiated, the new law will unlock 
$9.3-10.7 billion in project funding and 
help create up to 12,000 jobs. The 
law, and the Delivery Plan 2020 that 
it is part of, are both elements of the 
country’s Vision 2030 programme.

A significant step 
forward in the public-
private partnership 
(PPP) financing of 
numerous Saudi projects 
is expected with the 
passing of a new PPP 
law in Riyadh.
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Law firm Pinsent Masons found 
that the Saudi industry was more 
optimistic in 2019, despite three 
years of low oil prices and payment 
delays. Its GCC construction survey 
found that 58 per cent of respondents 
experienced a rise in orders during 
the first quarter. The UAE was voted 
the easiest Gulf market in which to 
do business, with Oman second. 
Liquidity and payment delays were 
cited as the biggest short-term 
challenges. “The outlook remains 
continuously optimistic, despite the 
hit taken by the three-year oil price 
slump. While challenges remain in 
this region, we anticipate an increase 
in infrastructure projects, particularly 
in Saudi Arabia,” said a spokesman.

Perhaps in response to the underlying 
concern over late payments that 
plague the construction industry, the 
Abu Dhabi executive council has 
instructed government departments to 
execute supplier payments within 30 
days.

The fluctuations in oil price continue to 
have an effect, at least on short-term 
government spending on projects. 
London-based Capital Economics 
forecast for example that, while a $10 
per barrel drop in Brent crude prices in 
May was unlikely to damage the larger 
Gulf economies, it could be enough to 
put a strain on public balance sheets 
in the smaller nations such as Bahrain 
and Oman. Various governments have 
been approving stimulus packages 
over the past year in response; for 
example, Abu Dhabi injected cash into 
various next-stage developments of 
the Etihad Rail link across the UAE.

MEED has been enthusiastic about 
the prospects for rail projects across 
the Gulf, particularly in Saudi Arabia 
and the UAE. Looking back to the 
initial oil price drops of 2014, it noted 
that massive spending on a range 
of projects in both countries, as well 
as in Qatar, Kuwait and Oman, was 
suspended or otherwise delayed.

The revival of Etihad Rail is at the 
heart of new optimism that rail will 
lead an infrastructure drive across 
the Gulf. A Chinese-South Korean 

consortium had won the Stage 1 
contract to build a 139km line in the 
Al-Dhafra region between Ghuweifat 
and Ruwais. Etihad Rail also expects 
to award major deals for 200km of 
new line in Dubai and Abu Dhabi, plus 
branch links to Khalifa Port and Jebel 
Ali Port.

There has also been progress in 
design planning for Green and Red 
Line extensions to the Dubai Metro. 
And a Spanish-led consortium 
has been chosen to develop and 
implement the $3.6 billion second 
phase of the Haramain high-speed rail 
link between Makkah and Madinah, 
Saudi Arabia’s holiest cities.

The Bahrain government is expected 
to use PPP to procure a light-rail 
project, and Kuwait, Oman and Dubai 
are planning to follow similar models 
for upcoming rail deals.

Meanwhile, a Kuwaiti-based 
researcher has speculated that the 
UK might seek an early free trade 
agreement with the GCC, especially 
in the event of a “no-deal Brexit”. M.R. 
Mandagolathur, research director of 
Kuwait Financial Centre, told Arabian 
Business that with current trade 
between the two parties standing at 
around $50 billion, the bilateral gains 
could be substantial. He predicted 
that sectors with particular interest 
would include defence, financial 

services, construction, healthcare, 
education and emerging services 
such as artificial intelligence (AI) and 
life sciences.

But Chris Doyle, of the London-
based Council for Arab-British 
Understanding, cast some doubt on 
this optimistic scenario. “If we fast-
forward for five years’ time, what will 
Britain’s status be in the world then? 
Depending on one’s point of view, 
Britain could be a more powerful actor 
unshackled from the EU – or it could 
be reduced and marginalised for being 
some not-that-important island off the 
coast of the European mainland,” he 
remarked.

To different degrees, the UK and GCC 
face uncertainty. They will be taking 
different directions in their efforts to 
resolve the challenges involved.

Source: www.etihadrail.net

Regional economy

The revival of Etihad 
Rail is at the heart 
of new optimism 
that rail will lead an 
infrastructure drive 
across the Gulf. 
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Price analysis

Commodities Unit Q3-2018 Q4-2018 Q1-2019 Q2-2019

Non-ferrous metals

Aluminium alloy US$/tonne  1,641.61  1,418.13  1,487.64  1,366.00 

Aluminium US$/tonne  2,112.64  2,042.69  2,003.27  1,952.74 

Copper US$/tonne  6,181.99  6,149.42  6,139.59  6,292.94 

Lead US$/tonne  2,122.35  1,996.38  2,056.81  1,922.38 

Nickel US$/tonne  13,579.88  11,815.73  12,546.80  12,866.16 

Tin US$/tonne  19,175.89  19,063.43  20,707.66  19,874.07 

Zinc US$/tonne  2,448.04  2,473.73  2,448.10  2,610.19 

Steel 

Reinforcing bars US$/tonne  586.67  536.67  512.50  531.25 

Steel beams - channel US$/tonne  708.33  678.33  645.00  650.00 

Hot rolled plates US$/tonne  650.00  596.67  550.00  595.00 

Cold rolled coils US$/tonne  668.33  616.67  582.50  622.50 

Prepainted galvanised steel, 0.35 US$/tonne  873.33  816.67  757.50  775.00 

Stainless steel HR coils 304 base US$/tonne  2,150.00  1,958.33  1,850.00  1,950.00 

Energy

Crude oil US$/barrel  74.18  67.22  61.29  70.38 

Diesel (Dubai only) AED/gallon  10.01  10.40  8.67  9.50 

Cement

Cement US$/bag  3.89  3.92  4.01  3.92 

Cement (Dubai suppliers) AED/bag  14.39  14.50  14.83  14.50 

Rubber

Rubber US$/100kg  190.98  165.24  160.81  178.49 

Bitumen 60/70

Bitumen US$/tonne  493.24  493.24  493.24  493.24 

 ■ All prices for commodities are based on bulk quantities, 
cash trade, US dollar. 

 ■ Non-ferrous metal prices are derived from London Metal 
Exchange, whereas steel prices are derived from Middle 
East steel price indications; all based on average prices for 
the month.

 ■ Reinforcing bars are based on the average price from four 
UAE suppliers. 

 ■ The rate for steel beams - channel has been derived from 
Far East/Europe/India market. 

 ■ Crude oil price is derived from light crude Brent, US market.

 ■ Diesel rates are from EPPCO.

 ■ The price of rubber is derived from International Rubber 
Board, based on average prices for the month.

 ■ Cement prices are derived from UAE local supplier.

Commodities
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Commodities
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Construction industry adjusts 
to emerging low-carbon targets

Focus

Zero Carbon Building,
Credit: Gammon Construction

Climate change is rising rapidly to 
the top of the international agenda, 
and governments are beginning to 
respond to public pressure to act 
in the face of increasingly extreme 
weather and demands for strategic 
change. Recent declarations of a 
recognised ‘climate emergency’ by the 
UK and Ireland are noted.

At the same time, industry is seeking 
ever-newer ways to ‘de-carbonise’ its 
activities. As with any new initiative, 
some approaches have proved to 
be more successful than others.  
However, there is now an increasing 
number of new developments that 
deliver very low or zero operational 
carbon emissions and, in Australia, 
the NABERS rating scheme is 
delivering year-on-year reductions in 
energy use and carbon emissions, 
totalling over 40% of initial emissions, 
while also demonstrating a positive 
correlation between energy rating and 
rental income.

Campaigners are becoming 
increasingly vociferous, demanding 
deadlines for ‘zero carbon’. In the UK, 

for example, the Committee on Climate 
Change has said the UK should target 
this for the whole economy by 2050, 
and new buildings are targeting 2030 
or sooner. Currie & Brown’s research 
in the UK showed that it is possible 
to achieve lifetime carbon savings of 
around 95% for a capital cost increase 
of only a few per cent. 

Certainly, organisations are 
increasingly driving demand for a new, 
greener approach to major investment 
projects in the construction sector. In 
the UK, the Green Building Council 
has published a strategy of ‘Net Zero 
Carbon’, described by commentators 
as “a critical first step” in the property 
and construction industry’s aim of 
making new and existing buildings 
carbon-neutral by 2050.

Construction is a considerable user 
of energy, and buildings equally so. 
How can construction reduce its 
use of energy during the building 
process? How can buildings use less 
energy during their lifetime? How 
can construction embrace or adopt 
renewables, or is it possible at all?

In the active economies of the 
Middle East and Asia-Pacific regions, 
construction is at the heart of ‘green 
thinking’ in many respects. There is 
an ever-growing awareness of the 
benefits, especially when projects are 
assessed on a ‘whole-of-life’ basis 
that measures the economic cost of a 
development over its lifetime.

So a school, a hospital building or 
a high-rise apartment block whose 
actual cost and environmental impact 
is measured over 30 years or longer, 
for example, will produce a much 
different cost picture than it would 
under conventional measurements 
that simply include capital costs and 
annual revenue commitment.

The key for the industry – 
organisations, project managers, 
contractors – is to plan properly for 
the long term. Their assessment will 
include all aspects of the construction 
process, including building orientation, 
selection of materials, extent of 
fenestration, water management, 
heating, cooling and ventilation, 
focused on energy use.
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Focus

At the same time, sources of energy 
are under the microscope when it 
comes to carbon targets. Alternative 
energy is no longer a mirage, a 
nice-to-have, but unachievable, aim. 
Renewable energies have entered the 
mainstream. They are an increasingly 
large source of the total fuel load 
within many modern economies, and 
the sector is growing more quickly 
than any other type of energy source.

Oil and gas production is here for a 
long time to come, but our reliance 
on those carbon-based industries will 
diminish during that time. The trend in 
the automobile industry from internal 
combustion engines to electrical 
power – targeted by many advanced 
economies over the next two decades 
– will have a massive impact.

Initially, discussion of carbon vs 
non-carbon has pitted ‘old’ sources 
such as coal and oil against the 
‘new’, including nuclear power. One 
great strength of nuclear power is 
its relatively ‘clean’ credentials – it 
has zero emissions and contributes 
nothing to the carbon dioxide 
and other chemicals which have 
burgeoned in Earth’s atmosphere. 
Nuclear’s problem is its very high 
cost of production and the legacy of 
radioactive waste. While it is a vital 

industry, whose output continues to 
fuel activity in key economies, its 
drawbacks mean the world cannot 
count on it as a ‘perfect’ solution.

This leaves the so-called ‘infinites’ 
- solar, wind and tidal or wave 
technology. Each offers real promise, 
and some are already delivering 
more than that. Australia, China and 
the oil-rich states within the Gulf 
Co-operation Council (GCC) region 
are investing hugely in solar power, 
led by Saudi Arabia and the United 
Arab Emirates (UAE). Wind and 
wave power is growing everywhere, 
from experimental schemes to well-
established large-scale renewable 
investments.

Not so long ago the key cost-
questions were whether construction 
companies and their clients could  
save, for example, five per cent of the 
capital spending on a project. Today, 
organisations are becoming more 
aware that the long-term savings 
over a project’s lifetime can be far 
greater. Capital expenditure that is 
well thought-through can generate far 
greater savings over many years, and 
this approach is being adopted more 
keenly than the ‘quick fix’ of an upfront 
saving.

The savings are even greater when 
they are integrated with a green 
approach to building operations. Can 
toilets be flushed using stored rain-
water, for example? Can a seaside 
hotel tap into the sea to generate cheap 
power that will heat or cool the building? 
How can cities famous for their wind 
– Chicago or Wellington, for example – 
tap into that resource most effectively? 

In Hong Kong, construction companies 
are using solar panels and green roofs 
on their site offices as part of the drive 
to reduce their carbon footprint. 

For example, the Gammon Construction 
group, a leading player in Hong Kong 
and Singapore, has begun using solar 
lighting and fans on sites, taking 
advantage of local tariff incentives for 
renewable power. The company is 
currently installing a 200kW rooftop 
system on a technology park facility. 
Largely, the key for construction 
businesses is a greater emphasis 
on energy efficiency, productivity, 
and the more efficient use of off-site 
construction.

Organisations, architects and project 
managers are taking a more holistic 
approach to using materials that have 
less embodied energy, are recyclable, 
or are themselves made from recycled 
materials. 

Alternative energy is 
no longer a mirage, 
a nice-to-have, but 
unachievable, aim. 
Renewable energies 
have entered the 
mainstream.
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Focus

Gammon’s chief executive, Thomas 
Ho, has commented: “Traditionally, the 
construction industry has been seen 
as dirty, dangerous and disorganised. 
However, times have changed 
and, today, how we build is just as 
important as what we build. 

“The future holds challenges we 
must all share. We believe that green 
strategies must now extend into the 
very fabric of our lives.”

The business case for green building 
has grown significantly during the 
last decade. There are several 
obvious reasons, including long-term 
costs, ‘future proofing’ against new 
environmental regulation, and fulfilling 
various corporate or statutory targets 
for an organisation’s impact on the 
environment.

Reputation is also increasingly 
important. Worldwide, corporations 
are discovering tangible and intangible 
value in ‘going green’. Apart from 
adhering to higher environmental 
standards, businesses across the 
construction value chain may find 
themselves being assessed for 
the environmental impact of their 
corporate behaviour as well as of 
their built assets. There is real public 
relations benefit and brand value in 
being on the ‘right side’ of the green 
debate. 

A few years ago, the US publishing 
giant McGraw-Hill found that the 
top two reasons for going green 
were client demand (35 per cent) 
and market demand (33 per cent). 
The publisher found also that 
commercial building owners and 
managers would be expected to 
have invested $960 billion globally 
during the eight years to 2023, 
often on making environmental and 
sustainable improvements to existing 
infrastructure.

Major priority areas include more 
energy-efficient heating, ventilation 
and air conditioning, windows, lighting, 
plumbing fixtures and other key areas. 

Increasingly, the construction sector 
is looking to universal and trustworthy 

standards. The LEED system of 
assessment – standing for ‘Leadership 
in Energy and Environmental Design’ 
– is now the most widely recognised 
building rating system in the world. It 
provides the framework for healthy, 
efficient and cost-saving green 
buildings, covering nearly 100,000 
projects in 165 countries.

LEED accreditation is a competitive 
differentiator. Its steadily broadening 
adoption means that corporations and 
other market players recognise its 
standards.

There is evidence that in terms of 
corporate social responsibility, or 
CSR, most businesses will lean 
towards – and even pay extra for – 
services offered by companies that 
are committed to positive social and 
environmental impacts. The figures 
are particularly high in the vibrant 
construction economies of the Asia 
Pacific and GCC regions.

Advocates of LEED and other similar 
national standards claim significant 
additional benefits including greater 
productivity, better employee 
satisfaction, and lower staff turnover. 

Some might say that pressure to 
adopt green standards may not be 
welcomed by speculative developers 
whose financial structures are 
based more upon rapid turnover of 
projects sold to the market. Why 
should they bother? After all, by 
the time any external demand for 
energy use reduction comes along to 
impact the occupants of the building, 
the developer will have moved on 
many years before. However, in this 
scenario, what might be the resultant 
impact on that developer’s reputation 
in the market place when compared 
with a company which had decided 
to ‘future-proof’ its speculative 
developments by adopting ‘green’ 
standards?

The adoption of modular building 
practices could reduce carbon 
generation purely by dint of being a 
more efficient form of construction, 
generating much less waste and 

accelerated construction programmes, 
albeit that transportation from factory 
to site needs to be considered. 

We have seen how construction can 
be a leader in energy use reduction 
both during site programmes and 
much more significantly over the 
lifetime of the asset. Adoption of such 
methods, designs and specifications 
in our industry will thus help an 
economy’s carbon goals at the same 
time as governments take steps 
towards increasing the adoption of 
‘infinite’ energy sources.   

It is becoming more and more 
self-evident that not to adopt such 
approaches will over time lead to 
economic ruination for the global 
economy. Currie & Brown is always 
ready and willing to assist its clients 
and fellow consultants in taking the 
right steps to best ‘future proof’ their 
constructed assets from the carbon 
and energy standpoints.

The business case 
for green building has 
grown significantly 
during the last decade. 
There are several 
obvious reasons, 
including long-
term costs, ‘future 
proofing’ against 
new environmental 
regulation, and 
fulfilling various 
corporate or statutory 
targets for an 
organisation’s impact 
on the environment.
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